




At bigrock we support our clients with a 
‘multi-touch’ model of engagement.  
Contact points range from Director 
level and relationship management 
through to Account Management with 
our client’s Project/Section/Business 
Unit Leads and to our Consultants and 
their operational contacts. We believe 
passionately that our clients are our 
most valued resource and we place at 
our clients at the centre of everything 
we do, from our unwavering can do 
/ will deliver attitude to our integrated 
support model.
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Bigrock believe in providing our clients with cutting edge insight into the latest thinking in Sales and Sales 
Management. Our industry wide experience and involvement is complemented with the academic 
expertise and vast resource of the Ashridge business School whose material supplements and 
compliments our own.

Making sure that we are delivering development material of the highest quality to our clients is essential. 
As an integral part of both our training courses and our OX suite of software systems, we blend the best of 
clients’ own content and our own bigrock content, plus we access impactful and relevant content from 
�S�U�H�V�W�L�J�L�R�X�V���S�U�R�Y�L�G�H�U�V�����:�H���K�D�Y�H���V�S�H�F�L�À�F���S�D�U�W�Q�H�U�V�K�L�S���G�H�D�O�V���L�Q���S�O�D�F�H���Z�L�W�K��Ashridge Business School and the 
Chartered Insurance Institute whose content is delivering great value to our clients.
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Our Team
We are a team and our organisation only has people in it that are deeply passionate about what we do.  
We are collaborative, we have no politics no silos and no arrogance.  We are exemplars in performance 
management.
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People Performance Solutions

www.bigrockhq.com


